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TLMR Guide to Relocating To and From
Northern Colorado

A practical guide for planning the move, coordinating two markets and landing well

THE MOVE SHOULD SUPPORT THE LIFE YOU ARE BUILDING

Start with why you are moving. Then build the property, timing
and team around that goal.

Relocation is more than finding a house. It is learning a place, making decisions from a distance
and coordinating many moving pieces without losing sight of what the move is meant to make
possible.

Teresa Lomax, REALTOR® ¢ Marie Raines, REALTOR®
TLMR Homes | Equity Colorado Real Estate

TLMR Homes Powered by Equity Northern Colorado Real Estate

Teresa Lomax 541.280.2690 | teresa@tlmrhomes.com
Marie Raines 720.334.5337 | marie@tlmrhomes.com
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Relocation works best when the whole move has a plan

A move may begin with a new job, a return to Colorado, a desire to be nearer to family, a change
in pace or a next chapter somewhere else. Whatever begins it, the real-estate decision is only one
part of the transition. There may be a home to sell, financing to arrange, communities to
understand, inspections to coordinate, contractors to schedule and dates that refuse to line up
neatly.

TLMR helps clients moving into Northern Colorado, moving elsewhere within Colorado and
moving out of the state. We bring local knowledge to the Colorado side, coordinate with trusted
professionals in the other market and keep the plan centered on the life the move is intended to
support.

A useful place to begin

Define what needs to be different after the move, as well as what needs to stay the same. Once that is
clear, location, housing type, timing and budget become easier to evaluate.

YOUR RELOCATION ROADMAP

1 Name the reason for the move

Clarify the people, work, daily life and long-term goals the new location
DEFINE 1y people, w Uy i1 g g W 1

should support.

9 Build the team in both markets

Bring the REALTORS®, lender, title professionals and other key resources
CONNECT

together early.

3 Evaluate places and properties

Use function, verified facts and real tradeoffs—not reputation alone—to
COMPARE

narrow the search.

Align contracts, travel and logistics

4
COORDINATE

Plan inspections, repairs, closings, movers, temporary housing and remote
decisions as one system.
Prepare for the first days after closing

Arrange access, services and any pre-move work so the next chapter can
begin with fewer surprises.

PART ONE

Moving to Northern Colorado

Northern Colorado is not one market and not one lifestyle. Boulder, Larimer and Western Weld
Counties contain distinct communities and micro-markets. Housing stock, lot size, age of homes,
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municipal services, commute patterns, property taxes, district boundaries and access to daily
needs can change considerably from one location—or even one block—to another.

Begin with function, not a city name

A productive relocation search asks how you want daily life to work before it asks which town has
the strongest reputation. Your answers create the map.

0 Why are we moving, and what do we hope will be easier or different?

Which people, workplace, university, services or activities do we need to reach regularly?
How much driving feels comfortable on an ordinary day?

Which housing type, lot size and maintenance level fit this chapter?

What monthly payment and total cost feel sustainable after the move?

Which boundaries or property-specific conditions must be verified?

O 0O O0o0oao0oaod

What are true needs, and where can we stay flexible?

Compare communities with objective information

TLMR can help clients compare housing, commute patterns, property types, services, taxes, HOA
or metro-district considerations, acreage and access to recreation. For schools, crime,
demographics and other personal priorities, we direct clients to current, authoritative sources so
they can apply their own criteria. The goal is informed choice—not steering a client toward or
away from a community.

The property carries local questions, too

Location and ownership Home and land

Property taxes, HOA and metro-district Age, systems, maintenance history and
information insurability

Lot, drainage, irrigation or water-related

Municipal services, utilities and internet options . .
considerations

. o Climate, elevation and seasonal maintenance
Commute routes and access to daily destinations

needs
Recorded documents and property-specific Future projects, storage, animals or other
restrictions intended uses

Property-specific information should be verified rather than assumed. The right questions depend
on the property and the way you intend to live in it.

Buying from a distance can still be deliberate

Many relocation buyers begin before they can spend much time in Colorado. Remote decisions
work best when the process creates context, not just convenience.
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e Meet by video before the search to establish goals, decision-makers and communication
expectations.

e Use a focused listing search built around the agreed criteria.

e Tour live by video and look beyond the polished rooms to the street, neighboring uses, noise,
stairs, storage, yard and mechanical areas.

e (Coordinate local inspectors, specialists and contractors when the buyer cannot attend.

e C(Create clear decision points for travel, offers, due diligence and closing.

Video is useful, but context matters

A virtual tour should help you understand what listing photography cannot show. We narrate what
we see, revisit important details and distinguish observed facts from questions that still need
professional verification.

FROM THE FIELD

From Kansas to Fort Collins: six months of
planning

The goal

A couple living in Kansas planned to move to Fort Collins to be closer to their children and
grandchildren. They had never been to Fort Collins and wanted to interview us before deciding
who they felt comfortable working with.

The approach

We began with a Zoom conversation and stayed in contact for roughly six months as they refined
their needs and timing. We showed homes by FaceTime, helped them choose among lender
referrals and connected them with REALTORS® in Kansas who could help sell their existing home.

The coordination

After they found the right Colorado home, we negotiated inspection-related issues and connected
them with movers, handymen, stone, flooring and painting professionals. Major remodeling was
coordinated before their move.

The result

They purchased approximately ten minutes from their children and grandchildren. When they
arrived from Kansas, the home had already been prepared for the chapter they came to Colorado
to begin.

The lesson

A relocation can begin long before the moving truck. The earlier the local team is in place, the
more of the transition can be coordinated before arrival.
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PART TWO

Coordinate the Search, Purchase and Move

For many clients, the Colorado purchase is only half the move. The other half is a sale in another
market—or a departure from a rental—along with financing, travel, moving logistics and the
possibility that dates will not align perfectly. A relocation plan should connect those decisions
instead of treating each one separately.

Build both sides of the team early

TLMR maintains a nationwide network of relationship-focused REALTORS® and can help identify
professionals in the market where you are selling or buying. We remain engaged so the two real-
estate timelines are visible to each other, while each REALTOR® represents the client in the
market where that REALTOR® is licensed and experienced.

O Interview the REALTOR® who will handle the other market.
[0 Speak with a lender before relying on a purchase range or sale assumption.
O Clarify whether the purchase depends on the sale of another property.

O Discuss contingency, bridge-financing and liquidity questions with the appropriate lender and
advisers.

[0 Identify title, inspection, insurance and moving resources before deadlines become urgent.

One move, several connected timelines

1 Establish the sequence

Decide which transaction should lead and what must be true before the
next commitment is made.

Ready the current home

Coordinate preparation, photography, market launch or lease notice with
the purchase timeline.

Protect key dates

Track financing, inspection, appraisal, title and sale contingencies across
both markets.

CONTRACT

Plan for a gap or overlap

Consider temporary housing, storage, possession arrangements and
carrying costs before they are needed.

Confirm logistics

Schedule movers and final travel when the transaction dates are
sufficiently reliable.
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When the house-hunting window is short

A short visit can be productive, but preparation matters more than the number of homes toured.
Confirm financing, narrow areas, review listings together and remove obvious mismatches before
arrival. The showing route should concentrate on realistic options while leaving room for the
strategy to change.

FROM THE FIELD

When the right resale home was not the right
answer

The situation

A family with three young daughters was moving back to Colorado from California. They had a
specific area and school district in mind, limited inventory and only four days in Colorado to find a
long-term home.

The first plan

Their first resale offer was not accepted. They then went under contract on a second resale home,
but significant inspection concerns led them to terminate.

The pivot

Rather than forcing the resale strategy, we changed direction and evaluated new construction. The
family ultimately purchased in a new community within the district and price range they had
identified.

The lesson

Relocation strategy should serve the client’s larger goal. Sometimes the best move is not pushing
harder on the original plan—it is changing the plan.

Due diligence still matters when time is tight

Travel schedules and moving dates can make a buyer feel pressure to make a property work. That
is when careful due diligence matters most. A general inspection may lead to specialist review.
Insurance, HOA, title, builder, property-condition and financing questions need the appropriate
qualified professionals. Walking away from the wrong property can be a successful outcome.

New construction is a different process

e Understand the builder contract, deadlines and deposit structure.

e Distinguish included features from upgrades and later homeowner costs.
e (larify estimated completion timing and possible delays.

e Discuss independent inspections and walk-throughs.

e Review HOA, metro-district, warranty and community information.

e (Coordinate builder, lender, title and moving dates carefully.
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Prepare for arrival—not only closing

Depending on the property and timeline, the local team may help coordinate contractor estimates,
access, cleaning, repairs or improvements after closing and before arrival. Referrals are starting
points, not obligations; clients should interview providers and select the professionals who fit
their needs.

PART THREE

Moving Out of Colorado—or Across It

Relocation service does not stop at the Colorado border. When a client is leaving Northern
Colorado or moving to another part of the state, TLMR manages the local sale and helps build a
coordinated relationship with the REALTOR® serving the destination market.

Begin with the larger decision

Before deciding when to list, clarify the likely sequence. Do you need proceeds from the Colorado
home to purchase? Is the destination market moving faster or slower? Will employment, school,
medical or family timing drive the move? Would a temporary housing period create useful
flexibility? The listing strategy should reflect the whole transition.

A warm handoff—not a name on a list

When we introduce a REALTOR® in another market, the goal is a relationship-focused
professional whose communication and service approach fit the client. We help establish the
connection, share the timing and transaction context with permission, and stay available as the
two sides progress. The client remains free to interview and choose the professional who feels
right.

Preparing the Northern Colorado home

Decision Relocation question

Which work is likely to improve presentation or buyer confidence without

Preparation
p disrupting the moving plan?

Should the home be listed before, during or after the destination purchase

Launch timing search?

Will the home show while occupied, after the move or with a temporary

Occupancy possession arrangement?
Vendors Who will approve and oversee work if the seller has already left Colorado?
Closing How will signing, possession, keys and final property responsibilities be

handled from a distance?
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Selling after you have already moved

A remote sale can be managed when access, decisions and communication are clearly assigned.
TLMR can coordinate local vendors, property checks, preparation, photography, showings,
inspection access and closing logistics while keeping the seller informed. Estimates and material
choices remain the seller’s decisions.

[0 Keep insurance and utilities appropriate for the property’s occupancy status.

[0 Establish secure access and a plan for mail, weather and routine property care.
[0 Set budget and approval expectations before vendor work begins.

[0 Keep important property, improvement, HOA and title records accessible.

O Confirm remote signing and funds-transfer procedures directly with the title company.
The TLMR relocation difference

What clients need How TLMR helps

We explain Northern Colorado’s distinct markets and help clients

Local clarit . . e
y compare places and properties through their own priorities.

We connect and communicate with relationship-focused REALTORS®

Two-market coordination . .
and professionals on both sides of the move.

We use live tours, detailed observation, reliable communication and

Remote confidence .. .
local coordination to reduce distance.

We keep the larger goal visible when inventory, inspections, offers or

A plan that can change e . .
timing require a different route.

Clients work with people personally invested in the move—not a

Direct relationshi . .
P handoff-driven relocation system.

PRINTABLE CHECKLIST

Questions Before You Commit to a Relocation Plan

Why are we moving, and what should daily life look like after the move?
Which people, work, services or activities must be within practical reach?
What purchase price, payment and total ownership cost feel comfortable?
Does another home need to sell before we can buy?

Which transaction should lead, and what happens if dates do not align?
Can we make a decision remotely if the right property appears?

Which location, district, HOA, tax, title or property facts need verification?

O0O000o0o0oogd

What inspection or specialist questions does the property raise?
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[0 Would resale, new construction or a different housing type better serve the goal?
[0 What work must happen before arrival or after departure?
0 Who will coordinate the property if we are in another state?

0 Do we have the right professionals in place in both markets?

FREQUENTLY ASKED QUESTIONS

Relocating To or From Northern Colorado

When should | contact TLMR about a relocation?

Earlier than many people expect. Several months can be useful for understanding communities,
financing, the other-market transaction and a realistic sequence. The first conversation can
happen while the move is still taking shape.

Can you show me homes while | am out of state?

Yes. Live video tours, detailed photos, focused listing alerts and local follow-up can support a
remote search. We also identify what cannot be confirmed through video and route those
questions appropriately.

How do | choose among Northern Colorado communities?

Begin with function: the places you need to reach, housing type, budget, commute, services,
property costs and the daily life you want. Use current, authoritative sources for schools, crime,
demographics and other personal criteria.

Should I sell my current home before buying?

It depends on finances, loan structure, market conditions, risk tolerance and timing. Your lender
and REALTORS® in both markets can help you understand the available sequences and tradeoffs.

What if | only have a few days to house hunt?

Prepare before arrival. Confirm financing, narrow the map, review listings and remove obvious
mismatches in advance. Stay open to changing property type or strategy if the original plan does
not produce the right answer.

Can | buy new construction during a relocation?

Yes. New construction may solve some inventory, condition or location needs, but builder
contracts, timing, upgrades, inspections, warranties and district information require careful
review.

Can you help if | am moving out of Colorado?

Yes. TLMR can manage the Northern Colorado sale, help identify a relationship-focused
REALTOR® in the destination market and coordinate communication around the two
transactions.
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Can you coordinate movers and contractors?

We can provide referral options and coordinate access or scheduling when appropriate. Referrals
are not obligations; clients should interview and select the qualified providers who fit their needs.

What if closing and moving dates do not line up?

Plan for that possibility early. Temporary housing, storage, possession arrangements, financing
structure and carrying costs may create options; the right professionals should advise on the
specific legal and financial terms.

What if | have already left Colorado before my home is listed?

A remote sale can often be managed with secure access, appropriate insurance and utilities, clear
approvals, reliable local vendors and consistent communication.

The Goal Is a Move That Works as a Whole

A successful relocation is not measured only by whether a house was bought or sold. It is
measured by whether the decisions worked together: the location supports the life you intended,
the property fits the realities of that life, and the timing and logistics were managed with care.

Some moves take six months of preparation. Others arrive with a four-day search window or a
sudden change in plans. TLMR brings calm, local knowledge and direct communication to either
situation. We help you understand the choices, coordinate the professionals and adjust the
strategy without losing sight of why you are moving.

How TLMR Helps

We guide the Northern Colorado real-estate work, connect the other market through trusted
relationships and coordinate the moving pieces that surround the transaction. The decisions
remain yours; our role is to make them easier to understand and carry out.

Important Information

This guide provides general educational information and is not legal, tax, lending, insurance, inspection, title,
school-placement, moving or other professional advice. Market conditions, community and district boundaries,
property taxes, HOA and metro-district requirements, builder terms, loan programs and property-specific facts
vary. Verify material information with the appropriate qualified professionals and governing sources. Real-
estate services are provided through TLMR Homes and Equity Colorado Real Estate.

TLMR Homes Powered by Equity Northern Colorado Real Estate

Teresa Lomax 541.280.2690 | teresa@tlmrhomes.com
Marie Raines 720.334.5337 | marie@tlmrhomes.com
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